
This month's newsletter takes a look at the bidding wars that are heating up on Denver Metro area 
homes.  Housing is in short supply according to the Denver Post "The National Association of Realtors 
considers a six-month supply of homes available for sale a "balanced" market and the national average 
is at about 4.6 months.  Metro Denver's supply, by contrast, is now under a month. And for homes 
under $400,000, it can be measured in days".  This means that buyers and sellers alike are using 
different approaches when it comes to buying or selling a home.  Types of loans, down payments and 
even mortgage broker reputations are being scrutinized when sellers evaluate offers.  You can read the 
full article HERE 
 
So what does this mean for buyers?  First it means that having all of your ducks in a row before 
submitting an offer is more important than ever.  The first step is to contact a mortgage broker to find 
out where you stand in terms of what you can afford.  There may be some areas that you need to clean 
up before you can take the leap of submitting an offer.  Knowledge is power and the more you know 
about where you stand in terms of being able to obtain a mortgage loan.  If you would like referrals for 
mortgage brokers then please contact me and I'll be happy to provide you with names and phone 
numbers of some of the mortgage brokers I've worked with. 
 
What about sellers?  Demand is always good for sellers and many sellers are pricing their homes lower 
than they normally would which can cause an auction of sorts - instead of responding to each offer as it 
comes in, many sellers are notifying buyers that offers will be accepted until a specific date and time and 
then evaluating all submitted offers and picking the best one.  But the highest offered price might not be 
the best offer.  Be sure to qualify the buyer by looking at the amount they are putting down and see if 
they are willing to pay more than the appraised price.  The appraisal usually happens later on in the 
process and the last thing you want is to have a deal fall though 1 week away from closing because the 
appraised price doesn't match the offered price. 

http://www.denverpost.com/business/ci_27780191/denver-buyers-up-their-game-be-last-bidder-standing-real-estate-deals.

